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A. Tyupanov:

Good morning, everyone. Let us get started, because we have quite a tight
schedule. Welcome everyone to our panel discussion, which is called ‘BRICS
Export Credit Agencies: Ways To Enhance Trade and Economic Cooperation’.
To give you a bit of insight, yesterday we had a closed session amongst our
group. | will introduce the participants a little later. We have approximately one
hour, so we will try to be quite short in each presentation, but | hope everyone
will have enough time to give substantial comments. Let me first introduce all the
participants: next to me is Mr. Marcelo Franco, Chief Executive Officer of ABGF,
which is a Brazilian export credit agency; to my left, | have Ms. Geetha
Muralidhar, Chairman-cum-Managing Director of ECGC, an Indian export credit
agency; then Mr. Wang Yi, Chairman of SINOSURE, a Chinese export credit
agency; and Mr. Kutoane Kutoane, Chief Executive Officer of ECIC, an export
credit agency from the Republic of South Africa. | am very happy and very
honoured to be part of this panel discussion, among ECA CEOs of export credit
agencies of BRICS countries. Let me give the audience an understanding of
what ECA stands for. It is an ‘export credit agency’, which is a special entity that
promotes exports through either providing guarantees or through direct lending.
My name is Alexey Tyupanov, and | represent EXIAR, a Russian export credit
agency. We are relatively young compared to my colleagues; we were created
only three and a half years ago. To give you an idea of how big the BRICS ECAs
are — how valuable and important — yesterday we had a closed session during
which we discussed our business trends, and one figure | can give you is that, by
the end of 2014, the BRICS ECAs supported export projects in the total amount
of USD 500 billion. If you look at the results of other ECAs, this is basically more
than 60% of all ECAs worldwide. | think that is quite a substantial number. Today
we are very honoured to have CEOs from all the BRICS ECAs. Now that | have
introduced everyone, you can actually see that we are sitting in the sequence of

the BRICS acronym, starting from Brazil and continuing with Russia, India,



China, and South Africa. | am now happy to give the floor to our participants. The
first question | have for them is this: | would like to ask you please speak about
your trade flows, the trade flows of your country, your dynamics in 2011-2015,
your forecast on your business and your forecast on your exports. Marcelo, if you

do not mind, I will give you the floor first.

M. Franco:

Thank you, Alexey. Good morning, everyone. Thank you for moderating this
panel. | am very pleased to be here, joining you in this conference. First of all, |
would like to make some remarks on my agency, my company. ABGF is the
Brazilian export credit agency. It is in charge of the export credit business. It is a
brand new organization. We started the company in August 2013, so a few years
ago. It is a successor of a former company, a private entity, which used to be a
government agency for more than 10 years. Then, we started this business.
ABGEF is a fully state-owned company and now we have moved from a private to
state-owned group since August 2013. We have been working approximately
during the last two years in order to structure the new organization company and
try to cope with the export trends of Brazilian companies. We have about 70
people working there right now, and we have been increasing our number of
employees. We see some good forecasts in terms of the export business in
Brazil, towards Latin-American countries and African countries. We also have
some business in aircraft, as you might know, supporting our Brazilian
manufacturer, Embraer, in the field of aircraft exports all over the world. In terms
of business, we have been covering mid- to long-term transactions, exports, and
we have some capacity, which is still enough to cover the export demand in
Brazil. It is a demand-driven business. So we follow the export trend and export
requests in terms of coverage. We have a portfolio which has spread to some
other sectors, such as civil construction, aircraft, capital goods, transports, as

well as some agriculture machinery and equipment, which is being exported



mainly to Latin American countries and African countries. As | mentioned, aircraft
are one of our main business fields currently, representing one fourth of our total
exposure, mostly to the US and Eurozone countries. There is some business in
Asia as well. In terms of the export forecast for BRICS countries — and between
BRICS countries — | think we have a big road to expand, to explore business
amongst ourselves, because we still see some potential business among the
BRICS countries, and Brazil may have some potential business towards BRICS
countries in terms of buying and selling, importing and exporting goods and
services. This is what | wanted to start with, but we are going to make some
additional comments later on in this panel regarding cooperation. The
memorandum was just signed last year. We had the first meeting of this
cooperation and | think Alexey will tackle this issue later on. That is all | wanted

to share with you for now. Thank you.

A. Tyupanov:

Thank you very much. One quick question to follow up: | know you support a few
transactions of the regional aircraft of Embraer to Russia. What is your current
view on Russia as a risk? Are you open to transactions to Russia? Do you see
problems with those transactions? Are you ready to support more exports of

aircraft to Russian airlines? What is your view here?

M. Franco:

Actually, we have not provided a guarantee for Embraer’s regional aircrafts
toward Russia. | think it was done through commercial banks. However, we have
been open to Russia since the start of this new organization and in the past as
well. So, if we are approached by Embraer, in order to support aircraft export to

Russia, we will be keen on supporting it.



A. Tyupanov:
Okay. Thank you. Thank you very much for the comments. Geetha, can you
please comment on your numbers and forecasts, with a focus on BRICS

countries? Thank you.

G. Muralidhar:

First of all, a very good morning to all of you, and thank you, Alexey, for including
us in these deliberations. We are very honoured and we are very impressed with
the SPIEF programme. As a BRICS group, we are now keen to work together,
the ECAs, and this is the right platform to start off. We have always known that
world exports were driving the world’s GDP growth. In fact, there was a time
when exports amounted to twice the GDP growth. Of course, now things have
slowed down; however, the fact remains that the import content of world exports
is still rising; it is likely to go from 15% to 16% by 2025. | am trying to drive home
the point that, whatever the situation in the whole world, trade has to happen and
trade has to move the whole economic engine. One part of trade is, of course,
exports, and we all represent export credit agencies of our respective countries.
There is information that shows that there are about USD 14,000 billion of trade
receivables in this world. The credit insurances that we provide amount to a
penetration of only 5%. So you can see the scope of expansion that is possible
amongst us, and to what extent we can push trade further and further. Of course,
export credit agencies have been there since the 1920s, and | am very proud to
share here — or, rather, | take the liberty to brag — that we are the oldest ECA
here. India’'s ECGC was formed in 1957. Amongst the five of us, we are the
oldest and, in that part of the world, we have helped set up companies in Sri
Lanka, in Malaysia, and various other countries. Our business has three major
verticals. One is, of course, insuring trade receivables. The second is insuring
bank lending for exporters. Almost 70% of the export credit lending done by the

banks in India is insured by ECGC. The third vertical is project exports: medium-



and long-term exports. So, how did we finish our last fiscal year? Our financial
year is April to March, and we had over 12,000 covers in force and | am very
proud to say that almost 88-90% of the transaction covers were for MSMESs:
micro, small, and medium enterprises. This is vital to all our economies today.
We underwrote a risk value of about USD 47 billion, with a maximum liability of
USD 13 billion, while our total annual premium income was just USD 227 million.
| think this will be the bottom line. The cost of insurance matters a lot when it
comes to promoting exports. Our net worth was USD 500 million and we had
investible assets of USD 1.1 billion. India’s trade with BRICS countries is still very
low, a little over USD 100 billion, which is approximately 15% of its total exports.
However, one thing is very significant to notice: Along with China, India was the
only other country in this group to have increased its share in the intra-BRIC
trade. That means there is a conscious effort from the government side to
promote exports within this group. And, of course, ECGC’s cover would be
around 9%. | would like to say that the India story has been told over and over
and, while those promises are now becoming true, we do not go with the big
banks. The incrementalism that we have adds slowly to the bank and the ECGC
will be a continuous, active partner in promoting exports from our country, and
we would like to rise along with all our partners here together. Thank you very

much.

A. Tyupanov:

Thank you very much. | have one question. | know | asked this question already
yesterday, but | think the audience would like to hear the answer also from your
side. We have seen in the press that ECGC has decided recently to cut and
close all the limits towards Russia due to the economic downturn. Is it really so?

Do you take risks in Russia? And what is your view on this?



G. Muralidhar:

That news item was completely wrong — a highly misplaced comment and
perception. | would perhaps even go to the extent to say that it was sabotage. |
am sorry to say this, but | was equally upset when | heard from the media that
ECGC had placed restrictions on Russia. This has never happened, and
definitely never with any of these partners. In fact, there is a conscious effort to
rate the partner countries much higher than the so-called OECD or the Western
credit rating agencies do. We understand fully the significance of our partnership.
Russia has always been on open cover for ECGC and it is rated two out of
seven. We are definitely here to promote trade and we have never turned
downed any cover whatsoever. | hope | have made this clear and | promised
Alexey | would go back and tell the Indian press not to carry such misleading

stories. Thank you.

A. Tyupanov:

Thank you very much, Geetha. | would like to put the same question to Mr.
Wang, the Chairman of SINOSURE. This is the biggest ECA in the world,
representing 50% of the Berne Union, an association of ECAs. Mr. Wang, if you
could please give your comments on your results and forecasts, especially with a
focus on the BRICS. Thank you.

1 BaH:

Hawa komnaHua Obina cosgaHa 18 pekabpa 2001 roga Ha cpeactsa
rocygapctea. Mbl siBnsieMcs He3aBUCUMbIM OPULAMYECKUM FULIOM, UMEKOLUM
NONUTUYECKYIO MOAAEPKKY CO CTOPOHbI rocyaapcTea. OCHOBHag Halla 3agava —
CTUMyNMpoBaTb  pas3BUTME  BHewHen ToproBnn  Kutas  mocpencrtBom
KpeanToBaHUS N CTpaxoBaHUS TOProBbIX CAENOK U MHBECTUUUIN. B OCHOBHOM Mbl

nogaep>xxmeBaem TOBaprII?I OKCMOPT, 3KCNOopT TEXHONOInN, ycnyr n 1TaKk ganee,



OPMEHTUPYSCb Ha BbICOKOTEXHOMOIMMYHYIO NMPOLYKLUMIO C BbICOKOW J0OaBneHHom
CTOMMOCTbHO.

Mbl okasblBaeM pasHoobpasHble ycrnyr B 6onblloM obbeme, NpenocTaBrisis
A0NrocpoYHoe, CpeaHECPOYHOE U KPaTKOCPOYHOE CTpaxoBaHWe, NoaaepXXnsaem
Manble U cpegHue npeagnpuaTus, noMmoraem MM passuBatbcs. Cenvac Mol
paspabaTbiBaeM HOBbl€ MHCTPYMEHTbI, TakKMe Kak 3NeKTPOoHHas nnowiagka Aans
OKa3aHMs CTPaxOBbIX YCIYyr, YTO MO3BOSIUT HALUMM KIMeHTaM ObICTPO M Nerko
nony4yaTtb YCryru B OHNanH-pexnme.

Ha koHeu 2014 roga Hawa KOMMaHWA oOkasana noanepXKy BHYTPEHHUM WU
3apybexHbiM caenkam U MHBECTMUMAM Ha cymmy B 1 TpunnmoH 900
munnuapgoe gonnapos CLUA. Mbl Bbigany 60nblloe KONM4eCcTBO A0NTOCPOYHbIX
KpeOUTOB Kak Ha BHYTPEHHUW, TaKk U Ha BHEWHWA PbIHOK: 3TO KacaeTcs
BbICOKOTEXHOSTOTMYHOM NPOAYKLMW, SNEKTPOCUSIOBbLIX MaLUMH, KOMMSEKTHOro
obopymoBaHusi. Mbl Takke noggepXanu pasnuMyHbie  KpynHoMacwTabHble
CTpouTenbHble NPOEKTLI 3a pybexxom Ha cymmy B 6 munnuapgos 760 MUANMOHOB
AonnapoB. Y Hac HanaxeHbl O4YeHb Xopowue OTHoweHust ¢ 219 6GaHkamuy,
KOTopble npefocTaBunu (uHaHcMpoBaHMe Ha cymmy B 2 TpunnmoHa 200
MUNITMOHOB OaHEN.

Mocne HacTynneHms MHAHCOBOro Kpu3nca Mbl cTanu paboTaTb elle akTUBHee,
yTobblI YyCTpaHuTb ero nocneacteuss. B  2009—2014 rogax Wbl cTanu
HapawuBaTb 00beMbl KPEANTOBAHUS Ha BHELLHEM pPbIHKE (ero cymma gocturna 1
TpunnmoHa 600 MunnmnapgoB 4ONNapoB) M BbiNNaTUAM BO3MeELLEHME, paBHoe 5
munnuapgam 370 munnuoHam gonnapos. B 2014 rogy Mbl okasanu nogaepxky
Ha 445 wmunnunapgos 580 MWUNNMOHOB O0NMapoB. POCT MO CPaBHEHUKO C
npeablaywum nepuogom coctasun 12,2%. lNogaepxkka No SKCNOPTHbIM caenkam
cocTtaBuna 6onee 365 munnuapgoB gonnapos, poct paBeH 11,5%. MNpu Hawen
nogaepxke npoxoaut 15,6% Bcex aKCnopTHbIX caenok Kutas.

CpegHecpoyHOEe W OONroCpoOMHOE KpeauToBaHME 3KcnopTa cocTaBuno 27

munnnapgos 250 munnmoHoB gonnapos, pocT — 44,3%. Bcero nogaep»xxaHo 68



NPOEeKToB. B OCHOBHOM Mbl nogdepXxuBanu cOoenkun B TakMx obnactdax, Kak
MOCTaBKM 3NEKTPOCUNIOBOro ob6opyaoBaHns, CTPOUTENBCTBO XXeENe3HbIX JOPor U
aBTOAOPOr, a TaKKe XuUMUYeckasi npPOMbIWNEHHOCTb. [lo  3apybexHomy
NHBECTUPOBaHMIO Bbinia okasaHa nogaepxka Ha 35 munnuapgos 840 MUNAMOHOB
ponnapos. Becero nogaepxky nonyvunnm 333 npoekta, poct coctaBun 18%. Mebl
nog4epXXMBaeM [MNaBHbIM 00pa3oM pecypCHble U BbICOKOTEXHONOMMYHbIE
NPOEKTbI, CO34aHue KnacTepoB 1 Tak Janee.

Uncno KoMnaHum, KOTOPbIM Mbl OKasanu ycryri, JOCTUrno 52 Tbica4, U3 HUX
Manbix npeanpusatuin — bonee 34 Tbicad. Mim Gbina okazaHa NOMOLLb HA CyMMYy
1 munnmnapg 120 munnuoHos gonnapoB. PUHaAHCUMPOBaHME OCYLLECTBIISANOCH U
BHYTpU Kutasg — Ha cymmy B 440 MunnvapgoB roaHen.

Mo paHHbIM Hay4dHOo-uccrnegoBaTenbCKOro LeHTpa pasButua npu [occoseTe
KHP, Mbl cTumynupoBanu 3KCMOPTHYK [OeATesfibHOCTb Ha cymmy B 550
MUNMapAoB O0NNapoB, YTo cocTaBuno 24% OT BCen NOALEPXKKMA IKCMOPTHOW
aeatenbHocTn Kntas. Mel obecneymnun 14 munnnoHoB pabodnx mecT.

B 2015 rogy mbl He cbaBnsieM TEMMOB U YyXe oKasanu NoaaepXKy Ha CyMMmy B
183 munnnapga 380 MuNIMOHOB [onnapoB, pocT cocTtaBun 5%. O6bem
BO3MELLEHNA MO CTpaxoBbiM crny4vyasm paseH 320 munnuoHam [Onfapos, pocT
coctasun 10,3%. Ha koHey mMad Mbl Aepxanu rapaHTum Ha cymmy B 187
mMunnnapgos 450 MMnnNMoHOB Aonnapos, pocT coctaBun 16%.

Ecnn roBoputb 0 Hawem B3aumogencTeum co ctpaHamm BPUKC, Tto 0buwun
obbem nogaepkm ¢ camoro Hadana coctasun 174 munnuapga 200 MMnnnoHoB
ponnapos. Mbl gepxnm obasatensctsa Ha cymmy B 1 munnuapa 50 MunnmnoHos
ponnapoB. CosepweHo 520 MWNAMOHOB  onepaunin N0 CTPaxoBOMY
BO3MELLEHUIO.

Mepengy k coTpygHudectBy B pamkax BPUKC. Buepa poccuinckas cTtopoHa
NpoBesfia O4YeHb XOpoLlee MeponpuaTue, rae Mbl B ApYXeCTBEHHOW 0BCTaHOBKe

OOMEHSANUCb MHEeHMsIMM O Oyayllem Hallero B3auMOAEWUCTBMS M YEeTKO



onpegenunu ero HanpaeneHms. Mbl 0Cco3Hann, YTo AN AanbHEenwWero passmTus
TpebyeTca nyyie noHMMaTb ApYyr Apyra n yrnybnsatbe COTpyaHUYECTBO.

MpuBeny umdpbl 3a npoweawune gecarbs net. B 1994 rogy akcnopt cTpaH
BPUKC paBHsanca 592 munnuapgam 77 munnuoHam gonnapos, a B 2013-m — 7
TpunnmoHam 552 munnunapgam 999 munnmMoHam gonnapos. OTO O3Ha4aeT pocT
B 12,76 pas3a. B 1994 rogy Ha ctpaHbl BPUKC npuxogunock 5,6% oT Mnposon
ToproBnu, a B 2013-m — yxe 16,45%: 970 pOCT B TpU C NIULLHMUM pa3a.

B OCHOBHOM Mbl OpPUEHTUPOBAHbLI Ha TOProBsitd ToBapamu U ycnyramm. B 1994
rogy Ha ctpaHbl BPUKC npuxogunock 5,59% Takon Toproenu, B 2013-m — yxe
16,93%: 970 pocT B Tpu pasa. o Toproene ToBapamm — COOTBETCTBEHHO 5,91%
n 17,38%; no toprosne ycnyramm — 4,40% wn 12,59%. B atn 20 ¢ nuwHUM net
Mbl CTPEMUITUCb YBENUYUTL OO0 YCAYr, HO NoKa nofyyaeTcs, YTo Mbl 6onbLue
TOpryemMm ToBapamu, a He ycriyramu.

O6bem onepaumn Hawen komnanum ¢ 2001 no 2014 rog Takke NOCTOSIHHO
Bo3pacTan. Mbl HenpepbIBHO yBenuymBaem oOO6beMbl NOOAEPXKKM 3IKCMopTa B
Poccuiickyto degepaunto, BHOCs 60MbLIOA BKNag BO B3aMMOOEWCTBME HaLLMX
cTtpaH B hopmaTte BPUKC.

C auBapsa no man 2015 roga ob6bem onepauumn co ctpaHamm BPUKC npeBbicun
11 mMunnuapgoB gonnapoB, a ecnu  ucknmountbe Kutam, oH coctaBun 8

MUNMapA4oB AonnapoB, HeMarnas YyacTb KOTOpbIX Npuxogntca Ha Poccuto.

A. Tyupanov:

Thank you, Mr. Wang, for a very comprehensive comment. It is interesting for me
to see the growth in your support of exports towards BRICS countries as well as
a very big exposure towards Russia. | am very happy to see those numbers.
Last, but not least, Mr. Kutoane, could you please give some comments about

your agency?



K. Kutoane:

Thank you, Alexey. Let me start by thanking the organizers, our Russian
counterparts here, and congratulate them on a job well done in organizing this
gathering of BRICS ECAs. Like all the other agencies represented here, ECIC is
an official credit agency of the Republic of South Africa and, as such, we operate
under a mandate from the government of South Africa to facilitate exports of
capital goods and services and to promote the South African footprint in the
export markets. We have also witnessed, at the country level, an explosive
growth of trade flows among the BRICS countries. In the past five years, we have
witnessed about 22% compound growth of trade flows with the rest of the BRICS
countries. Obviously, given the nature of the trade, it is characteristic of today’s
wealth. This means that slightly more than 70% of these flows have been with
China — we have already heard the impressive numbers that Mr. Wang shared
with you. However, we feel very confident that there will be an increase in trade
with the rest of the BRICS countries as well. Efforts are being undertaken at the
country level and at the government level to integrate the economies of the
BRICS more and, as ECAs, we plan to be on the forefront of export promotion
among ourselves and as a group between ourselves and third countries. ECIC is
about 14 years old, which means we are medium-aged and we have amassed a
lot of experience. | can point out that in the past 10 or so years we have grown at
a compound rate of about 18% in terms of the value of our portfolio or the
exposure we have. In the past five years, the figure has actually been about
25%. So you can tell that we are growing quite rapidly, on a compound basis. We
provide insurance cover to South African banks. We work mostly through banks,
which then finance the buyer in order to acquire South African-produced capital
or even technical services. We have had successes and we have had some
disappointments. When you are an insurer, sometimes you find yourself having
to pay claims. Fortunately, for us, in the past five years, we have not actually

been faced with any claim. That does not mean that we have not had challenges.



We have had a number of restructurings. Especially with the deadline of
commodities, we have actually seen struggling or distressed mining activities that
have impacted the projects that we have supported in that sector. Just to give
you an idea, of our current total portfolio of about USD 2.2 billion, about 46% or
S0 is in mining activities — mostly in the Sub-Saharan African region — followed by
engineering, transportation, energy, and the rest. This is actually of major
concern to us, because we do not like to find ourselves concentrated too much
on the mining sector. However, we have recently seen many projects in the
pipeline that are not mining-specific — in power generation, road and rail
construction, engineering services, and so on. As | mentioned, we work very
closely with local development financial institutions — the Industrial Development
Corporation, the Development Bank of Southern Africa — and the local banks. We
have actually been mostly passive in the past years, but efforts are now
underway to actively promote the activities of ECIC among both our exporter
community in South Africa, international ECAs, as well as prospective buyers in
countries that we have chosen as our focus areas. Mostly these would be in
Africa for obvious reasons, namely because of proximity, which is a marker you
also understand; and we are able to assess risks much more effectively on the
African continent. Having said that, we have ventured out there and we have had
some projects that we supported in Russia, for instance. We have had to also
look at some projects in neighbouring countries to Russia. There was a recent
attempt to do a project in Uzbekistan, which Alexey reminded me of yesterday. It
did not take off, but that was also a good indication that we can jointly work
together on projects. | think | will have more to say about the nature of the
cooperation that we intend to make later on. If you look at the kind of figures that
SINOSURE is putting forward, you can see how much we can jointly benefit from
undertaking cooperative projects that benefit the BRICS countries as a group.
Having said that, Alexey, can | stop there and if there are other issues, | will

come back to them?



A. Tyupanov:

Of course. Thank you very much. From our side, | will give you a few comments
about EXIAR activities. We are the youngest among the five. We were
established about three and a half years ago. We provide guarantees for Russian
exporters against non-payment by foreign buyers, or we provide guarantees to
commercial banks over the loans that they provide to foreign buyers, or to
Russian exporters inside Russia. During the last three and a half years of our
work, the total amount of export transaction that was supported by EXIAR
reached about USD 7 billion. In our strategy we say that we want to continue the
growth of our portfolio with an average of 50% per year; this is quite challenging,
but we see more and more demand coming from Russian exporters, as well as
from their foreign buyers, for attracting financing for those projects. For the time
being, | think we are the smallest among the five ECAs, but | hope that in the
future we will have more opportunities to grow. In terms of cooperation and
supporting of projects inside BRICS countries, to date we have supported almost
1 billion of Russian exports to Brazil, about 500 million to India, the same to
China. Unfortunately, we have not yet had any projects in South Africa, but since
we are now combining our efforts inside this BRICS format, | think we will
definitely find projects there as well. This is a quick overview of the results we
have had at EXIAR for the time being. | would like to nhow move on to the next
point in our agenda. Just to give the audience a bit of an idea of why we have
this panel today, the cooperation between BRICS ECAs in this format dates back
to 2014 when, during the BRICS summit in Fortaleza, the heads of five ECAs
signed a memorandum of cooperation which outlined main strategic areas of
cooperation between the ECAs. We decided to follow up on this and continue
and expand our cooperation substantially. You heard the figures from Mr. Wang
about the size of the BRICS economies and about the size of the exports of
BRICS countries. We believe that we, as ECAs that play a vital role in promoting

exports and promoting trade, should be more proactive in cooperating with each



other. Taking into account global political cooperation on a high political level
between BRICS countries — you are all aware that the BRICS Summit happens
on an annual basis, and there is also a BRICS Business Forum operating now —
we have decided to also enhance cooperation between the ECAs. Last evening
we had a very interesting closed session between the heads of ECAs,
exchanging experiences, but also brainstorming on how we as ECAs can
contribute to real economic cooperation between BRICS countries. You know
that the BRICS is one of the main topics of SPIEF. This was the case last year as
well. I think the question being raised by everyone is: Is BRICS just an acronym
of five countries, five countries that are, on average, around a 10-12 hour flight
from each other and that have in some cases more or less the same economies
—such as Russia, Brazil, and India — or China, which is now becoming one of the
largest economies in the world, or is it a new platform for cooperation? Yesterday
in the closed session we came to the conclusion, as heads of ECAs, that it
should be more than just an acronym. It should be a platform for real economic
cooperation. We tried to brainstorm how we, as ECAs, as export promoters, can
contribute to this cooperation. | would like to ask all the participants to give a few
comments on where you see the main areas of activities and coordination
between BRICS countries, focusing on how we, as ECAs, can cooperate more to
enhance our trade, to enhance our exports, and to make the BRICS not just an
acronym but a real platform for cooperation. Marcelo, as usual, kindly start if you

please. Thank you.

M. Franco:

Of course. We are really keen on supporting this idea of a BRICS platform. It is a
very good idea that we started last year, in 2014, after signing this memorandum
of understanding for cooperation among the five countries. As | mentioned
earlier, we have been experiencing a new situation ourselves, because we are a

state company nowadays and not a privately owned company anymore. Since



we signed this document, we have been trying to bring to the table some ideas
and to share them with colleagues. First of all, | would like to stress that EXIAR
has done a great job in leading the group since we signed this document,
jumping in and offering to be the host of this first meeting. We had a very good
closed session yesterday, where we could share some ideas, have an open
discussion, and try to put on the table some work to be done amongst ourselves.
| see that we have our own particularities, but, on the other hand, we may have
our common ground or commonalities as well, as BRICS countries and as
BRICS ECAs supporting and promoting the exports of the BRICS countries.
From that perspective, | think we can foster the promotion of exports amongst
our countries. But also beyond that, we have many sectors that we can explore
together, such as educating ourselves about our own system and our own
particularities, trying to find a common ground for the business of BRICS ECAs,
trying to understand each other, how we can cooperate, and how we operate in
terms of risk management, and in terms of business, such as potential
agreements of a transaction and joint transactions. In terms of figures, we need
to attempt to gather the figures in such a way that we can compare apples with
apples and not oranges with apples. We need to make this effort together in
order to have some strategic information for the operation of BRICS ECAs. So,
we have agreed that we have to step forward and move forward, in terms of
setting up some workshops and webinars amongst our people, among our
experts, to cooperate, exchange views, and educate ourselves on the
particularities of each of the BRICS ECASs, in order to reach some common
ground and maybe take some good proposals to a bigger group of ECAs that we
have been attending as usual. | am really keen on cooperating on behalf of my
company and open to collaborate with BRICS ECAs. In the next year we may

have our next meeting and | am very excited about it.



A. Tyupanov:
Thank you very much, Marcelo. Kutoane, could you please also give us your

comments on this? Thank you.

K. Kutoane:

Thank you, Alexey. At ECIC we have actually thought very hard about what this
would mean to South Africa. And we feel very strongly that the kind of
cooperation we are envisioning — in actual fact, | should say the kind of
cooperation that we have launched — will enable us to identify and exploit
complementarities within the BRICS. Individually, we have all been doing export
promotion for quite a long time. But there has never really been a concerted
effort to combine our respective strengths in order to have a ‘win-win’ or a
mutually beneficial outcome. | have already said that, if you look at the business
or the value that has been supported and is being supported by China or
SINOSURE, we could actually benefit a lot from the kind of capacity that China is
showing in support of our own efforts, through such mechanisms as co-insurance
and re-insurance. We spent a bit of time yesterday in the closed session trying to
understand what that kind of an arrangement would mean. | think it would mean
that, at least in any big project that is supported by any one of the ECASs, the rest
of the BRICS ECAs should be given an opportunity to indicate their capacity and
desire to participate. Those are the kinds of details that will need to be worked
out, but I think at this high level of the leaders of the ECAs, we wanted to map
out broadly what we think this animal should look like. We are aware that there
are complex issues in terms of similarities and differences in the criteria based on
which we make approvals, in risk assessment mechanisms, and in the ratings of
third countries that we are operating in. Ideally, my expectation would be that, at
the end of the day, we should be able to give each other within BRICS a rating of
zero or one — | will not pronounce upon it, but | would not like anything higher

than a one amongst ourselves. That would already indicate that we are perhaps



moving towards utilization of local currencies in undertaking trade and trade
support among ourselves. There are certain things that will need to be looked
into, of course. Furthermore, we should also look at how to effectively enable an
exchange of information and also exchange of technology. If we are jointly
supporting exporters of equipment, technical services, technology, etc. in third
countries, in a particular project, we can only learn from each other and countries
can only learn from each other. That is how exchange of technology happens. It
happens by actually working together on transactions or on projects. | am hoping
we will realize these kinds of outcomes as well. We are also aware that we live in
an integrated world — and specifically here | am going to talk without excluding
learning from outside the group. How much of this can be brought into the group
for the benefit of the group? Therefore there must be a mechanism for building
capacity within BRICS countries, in order to ultimately find ourselves using a
common transactions language: on how we do due diligence on projects, on how
we rate countries, on how we assess risk, and on how we do debt collections,
etc. For now, | will stop here and leave Geetha and then Mr. Wang to summarize.
Thank you, Kutoane. The suggestion of assigning a rating of zero to one
between our countries is a new suggestion, but | agree with you. If you really
want to promote cooperation, you need to start from agreeing on the basic

concepts.

A. Tyupanov:
Mr. Wang, could you please give us your view on cooperation among BRICS
ECAs? Thank you.

M Bah:
A oueHb GnarogapeH Bam.
JInpepbl 9KCNOPTHLIX KpeAuTHbIX areHTcTB cTpaH BPUKC kpaTko pacckasanu o

CBOMX KOMMAHUSAX. OTU MHCTUTYTbl UMEKT foonbwoe 3HadeHne ang noaaepxku



aKcnopta M MHBECTULMA B OKOHOMMKM HaLLUMX CTPaH, SABNSAIOTCA HaOeXHOW
Onopow Ans Hawux NpaBUTENbCTB.

Cenvac, korga naeT TpyaHOE BO3POXAEHME MUPOBOM S3KOHOMUKU U NO-MPEXHEMY
owyuaeTca BnMAHME MUPOBOro (PMHAHCOBOIrO Kpnanca — Kak B pasBUTLIX, Tak U
B pa3BUBAlOLLNXCS IKOHOMUKAX, — KOrga ecTb yrpo3a cnaga u Bce HaxoasaTcs
nog 6onblwMM AaBreHneMm, Hawa obuwasa 3agada 3aknoyaeTca B TOM, YTOObI
HaWTW BbIXO4 N3 3TOr0 MONOXEHNSA, HOPManNM3oBaTb SKOHOMUYECKYO CUTYaLUIO.
CtpaHbl BPUKC pelwmnun npuHSTb 3TOT BbI3OB M COTPYAHMYATbL paan B3aMMHOM
Bblrogbl. Hawmn 9KCNOpTHbIE KPeAUTHbIE areHTCTBA LOJTKHbI BbINOMHUTL BaXHble
3ajayvn, CBSA3aHHble C peanunsaumen 3KOHOMUYECKOW MOSIUTUKN HaLLMX CTpaH, C
obecneyeHMEM HEMpepbIBHOrO pas3BUTUS, a Takke pocTa 9Kcnopta u
NHBECTMUMN. Mbl yXXe Hakonunm OOCTAaTOYHO OMnbiTa, U Yy HAc ecTb OBLWUPHLIE
BO3MOXXHOCTU AN151 paclUMpeHNs B3anMogeNCTBUS.

B npowrnom rogy B bpasunuu, B doprtanese, Ha cammute nNuOepoB CTpaH
BPUKC 6bin nognncadH MemopaHaym O B3aMMOMNOHUMaHUM MeXAy 3KCMOPTHBIMU
KpeaUTHO-CTPaxoBbIMK areHTcTBaMu. C Tex nop Mbl nogaepXxmnsanm NOCTOAHHbIE
KOHTaKTbl M B 3TOM rogy pelunun cos3gaTb HOBbI MEXaHU3M B BUAE €XEroaHbIX
BCTPEY pyKoBoaUTENEN KpeauTHO-CcTpaxoBbix areHTcTB cTpaH BPUKC. Hagetocs,
YTO, NPUOXUB COBMECTHbIE YCUINA, Mbl NPOABUHEMCS MO NYTU NparMaTU4HOro,
pearibHOro coTpygHuM4yecTBa.

A xoTen 6bl BHECTU HECKOSNBbKO NPeaIOKEHNN.

[MepBoe: HEOBXOAMMO YCUNNTbL KOMMYHUKALMIO Ha BCEX YPOBHAX — HE TOJIbKO
MeXOy PYyKOBOOMTENSIMWU areHTCTB, HO N Ha pabodem ypoBHe. Hy>XHO, KOHEYHO
Xe, obMeHMBaTbCA AaHHbIMU 00 3KOHOMWYECKOM MOSIOXKEHMN BO BCEX pPermoHax
N O TEHOEHUMAX Pa3BUTUA COOTBETCTBYIOLWMX MHCTUTYTOB B Pa3HbIX OTPacrisiX.
BTopoe: cnegyetr obmeHuBaTbCs MHOPMaLMEN O PUCKaX, CYLLECTBYIOLIMX Ha

PbIHKaXxX, C uesiblo paclunpeHna Hallnx pblHKOB U pa3BnUTUA HaLLEero OunsHeca.



TpeTbe: HeobxoauMO ycunuTb OBMeH WHopmaumen Mexgy Hawnumu
areHTcTBamMn, B TOM 4uCrie [OaHHbIMW O KOHKPETHbIX MpoeKTax u o
KOHCanNTUHroBon paboTe, HaxoauUTb HOBblE UCTOYHUKM MHGOpMaLUK.

UeTBepToe: HYXXHO YIyylliUTb KOOPAWHALMIO HaLMX OEACTBUMA U NpU peLleHuun
Ba)XXHENLLMX BOMPOCOB CBOEBPEMEHHO OCYLLECTBASATL KOMMYHUKaUMIO, YrnybnaTb
B3aMMOMNOHNUMaHMe, CornacoBbiBaTb MNO3MLINN.

Bepto, 4TO areHTCTBa HaWMX CTpaH, NpUAEPXKUBAACH MPUHLUMOB OTKPbLITOCTH,
WHKIMIO3UBHOCTKN, COTPYAHUYECTBA, B3aMMHOW BbIro4bl, fexawux B OCHOBeE
B3anMOOeunCcTBuUA CTpaH BPUKC, OyaoyT  HenpepbiBHO pacLInpaTb
COTPYOHMYECTBO, WUCKaTb HOBble CMNOCOObI B3aMMOAEWNCTBUSA, MNPUHUMATb

pearnbHble, MNpakTn4eCKkne Mmepbil, pa6OTaTb 054 pa3BnTUA HallMxX SKOHOMUK.

A. Tyupanov:

Thank you very much. Geetha, please.

G. Muralidhar:

We have already heard it all from the other colleagues about the cooperation,
exchange, learning, capacity building, and capacity enhancement that can
happen by way of insurance, re-insurance, and joint projects — which was also
something that we discussed yesterday. In fact, as a New Development Bank,
NDB, has been set up with the resources of development banks of five countries.
We also suggested having something like a reinsurance pool, or a grid that can
provide bilateral, trilateral, or even multilateral reinsurance agreements. So,
overall, we are looking at sharing, increasing capacity, and strengthening all our
capabilities. But, | want to draw attention to another area where very urgently
maybe this Forum should work on together. Almost 90% of international trade is
subject to credit, insurance, or guarantees. If 90% is influenced by these three
instruments, then what is happening to the international discussions on

standards? There is a forum, the International Working Group, on export credits,



which has met almost eight or nine times in the last three years. It is developing
all the guidelines for export credits and standards. My appeal would be that this
Forum, this group, should work towards greater influence on these rules, which
are going to govern international business and trade. There has to be an
accommodation for the differences in perception amongst the various countries.
And there should also be flexibility to adapt to the specific national circumstances
that each of us are facing, and to whatever standards are going to be developed
and perhaps finalized, as those would be etched into the trade agreement
clauses and could be reworked under the WTO, which could have serious
repercussions. These standards should be developed inclusively, taking into
account the interests of everyone. This should be concluded not just by a subset
of the WTO membership, not just by the OECD or the other leading Western
countries. | think that, when the centre of gravity of the economic world is shifting
towards this area, we have to have a greater say. We should have a greater role
in developing these standards and ensuring that these are beneficial to all of us.
After all, Africa is supposed to require about USD 93 billion annually for the next
10 years for its infrastructure development. ASEAN, SAARC, and this group
require about USD 8 trillion in the next 10 years for all these infrastructure
projects. Yesterday, | attended a Eurasian session in the next hall and they were
discussing very large infrastructure projects and how the Asian countries could
also cooperate in them. We had Vietnam, India, and others also participating. So,
we are looking at massive, huge-scale development in this part of the world, and
| am sure that providing credit, insuring, guaranteeing, all these various initiatives
should definitely land on our shoulders here. We should mutually benefit from
this whole development that is waiting in the wings to happen. And | am sure all

of us will drive towards that. Thank you.



A. Tyupanov:

Thank you very much, Geetha. To be honest, | wanted to applaud at the end of
your speech. | fully agree with every word and every sentence you said. | truly
believe that if we all acknowledge that the centre of gravity is shifting to BRICS
countries — and | really liked that phrasing — then we should have a bigger say in
the international fora. We are not exactly late but we are running out of time. | will

open up a few questions for the audience. Please.

A. lLvnos:

HobGpbin aeHb, gambl 1M rocnoga! A sBnAlOCb BULE-NPE3NOEHTOM KOMMAHUK
«DapMCUHTESY.

Mpexae Bcero xoten 66l nobnarogaputb komnaHmo «KCAP», koTopas ctana
peanbHO paboTalowmMM NHCTPYMEHTOM MOOLEPKKM POCCUMCKOro akcrnopta. Mol
cyacTtnmebie obnagatenu ctpaxoBkn «AKCAPy, Hall SKCNopT 3a NocnegHumn rog
BbIpOC B AecATb pa3. Mbl Hageemca CcOXpaHuUTb MpeXxHue Temmnbl pocTta U
nonpobyem Ha4vaTtb akcnopT B KOAP, pa3 y Bac He XxBaTaeT TakMx TOBapOB.

Mon BONPOC 3BYYMUT Tak: CyLLECTBYIOT SN CTaHO4APTbl OLEHKN BalUMX KINEHTOB,
KOTOpble MornuM 6bl NpUMeEHATbCS B Kaxgonm m3 ctpaH BPUKC? Moryt nu
KOMMAHUK, KOTOPbIE YXe SABMATCA KIMEHTaMM 3KCMOPTHbIX areHTCTB CTpaH
BPUKC, 3amMeHUTb TpaauuMOHHbIE aKKpeaAUTUBbLI CTPaxoBbiMW Monucamu pyr
apyra, 4tobbl HECKONbKO COKOHOMUTb Ha CTOMMOCTU 3TUX YCIYr, CHU3UTb

cebecTonMMOoCTb CBOEM npoaykuunnm n yBemnmyinTb 3KCI'IOpT?

A. Tyupanov:

Thank you very much for the question. From our side, | can say that we would be
ready to do this. Internally, at EXIAR, when we assess risk, we treat the risk from
our brothers from the ECAs of BRICS countries as a non-risk category. We call it
a zero rating category in our business. If we see more transactions between each

other, we can easily accept insurance policies from other BRICS ECAs as letters



of credit or shall we call them account guarantees. To be honest, that will make it
very easy for us to assess the risk. We will not have to do any due diligence. You
just have to tell us the number, the date, and the decision will be taken straight
away. So, | like the idea, but I think | would like to also put the question to all of

my colleagues. If anyone wants to comment on this, please, go ahead.

K. Kutoane:

We spoke about some differences in mandates and the way in which they are
structured in various ECAs among ourselves. | think we have taken the decision
that, with the working groups we talked to, we are now going to formalize this
working level, as Mr. Wang said, to take this momentum forward. One of the
things we will be looking at is exactly this: how can we make it easier and more
manageable to do business with ECAs. And when | say ECAs, | mean all five
ECAs represented here. Because, if we are going to be joining hands and
working together, there would be an easy exchange of information. And,
obviously, there would also be new instruments created, which will be able to be
discounted by any one of us. But | will leave those details regarding the working

groups for Geetha to comment on.

G. Muralidhar:

If I have understood this question correctly, each of us have a big database of
companies in other countries. Some of us have our own ratings. | do not know
how practically possible this is, but | would rather like to propose having a BRICS
rating agency. There could be some uniformity in the clientele base that each of
us has and we would assign a rating to each of these companies. So it would be
easy for enterprises from these countries to trade with each other, and they
would know readily the extent of the exposure. Did | answer your question?

Thank you.



A. Tyupanov:

Thank you very much. Any more questions? Okay, please.

1. KoHuk:

Hobpbin geHb! A rnaBHbIV pegakTop nsgatenbckon rpynnsl ComNews.
Kocmuyeckasa otpacrb, B YaCTHOCTU NPOU3BOACTBO CMYTHWKOB U 3amnyck MUX Ha
opbuTy, BO BCEM MMUpPE B 3HAYMTENbHOW CTENeHn CywecTByeT 3a cyeT
NOAOEPXKKM CO CTOPOHbI 3KCMOPTHBLIX KPeaUTHbIX areHTCTB. [Mpyn 3ToM BCe nsTb
ctpaH BPUKC wvmMmeloT n KkocMuyeckne areHTCTBa, U KOCMUYECcKMe nporpammbi.
EcTb N1 nnaHbl cOTpyaHUYeCTBa, a MOXET ObITb, U KOHKPETHbIE JOrOBOPEHHOCTHU
MeXay 9KCrMepTHbIMU KpeaUTHbIMU areHTctBammn ctpaH BPUKC B pakeTHo-
KocMmuyeckoun cpepe? Peyb nget o puHaHCMpoBaHN NPOM3BOLCTBA CNYTHUKOB,

O 3alycke Ux Ha Op6l/ITy 1 06 MHbIX COBMECTHbIX AENCTBUSAX B KOCMOCE.

A. Tyupanov:

Thank you very much, that is a very interesting question. Indeed, if you look at
the aircraft sector or space sector, every aircraft you fly and every satellite there
is in space was financed through ECA structures. This may be new to the
audience. That is a very good question because for us, as EXIAR, aircraft and
space is of course our strategic industry to support. My answer to the question
would be that we are very open to supporting joint projects in space. You know
that Russia, on average, does about 10 or 11 commercial launches per year. As
EXIAR, we can cooperate with our friends from other BRICS ECAs in
transactions. For example, when you have a satellite being produced and
assembled in Brazil, or India, or South Africa, or China, and then you use a
Russian launcher to launch the satellite, or you have a joint production of the
satellites, we would be very happy to support those projects. Actually at the
moment — unfortunately not within the BRICS format but with a few other ECAs —

we are considering supporting a few such launches. From my personal point of



view, | fully agree with you that since all BRICS countries have very big
programmes in satellites, we should all take it as a note and at our next Forum,
or at the next working level meeting between the ECAs, we should devote more
time to this topic. That is my answer, but | am happy to give the floor to any of my

colleagues who would like to comment as well.

M. Franco:

| want to echo what Alexey just mentioned. We are fully open to cooperating
within the BRICS format. We have not done any transactions so far, besides the
aircraft business, but we are fully open to discussing and cooperating if there are

any potential transactions among the BRICS ECAs.

A. Tyupanov:

Thank you very much. Unfortunately, that is all for the Q&A because we have to
wrap up and we have one last point on our agenda. First of all, before the
announcement | want to make, | hope my colleagues will allow me as a host and
as a moderator to make some final comments. Thank you very much for being
here, and for taking part in this panel discussion and sharing your views. At the
end of our panel discussion | would like to say that yesterday, as a result of the
closed session between our heads of ECAs, we drafted a joint statement of the
BRICS heads of ECAs. Moreover, the largest part of this joint statement has
been agreed with the respective governing authorities and will be provided to the
BRICS leaders, who are going to meet at the annual BRICS Summit in Ufa this
year. We all agreed yesterday to set up a platform of an annual meeting of the
ECA heads of BRICS countries. Such meetings will be done on the margins of
the annual BRICS Summit and will be linked to it. Of course, there will also be
ongoing meetings on a working level. The idea of these meetings is to, first,
discuss the ways in which we can facilitate trade and fight the barriers between

our countries, and suggest these to the leaders of our countries. So it would be a



sort of policymaking platform. Secondly, it would also be a platform for the
practical exchange of information, developing new products, and for the
exchange of experience between our ECAs. And the third and, | think, most
important point that we all agreed upon is that during these annual meetings — as
well as in the working-level meetings that will be taking place during the year —
we will focus on discussing joint projects. We will try to find and outline joint
projects and the ways in which we can support those joint projects. | made a few
notes on what | think we should definitely discuss during our next meeting —
including ratings and rating agencies, and the way in which we can develop new
products to support our exporters. So, in line with the overall political agenda of
the BRICS countries, we decided that now we will meet annually and at the end
of each annual meeting we will produce a joint statement. This statement will be
then presented to the BRICS leaders before the BRICS Summit, as our
suggestions from the ECA side on how we can develop economic cooperation
between our countries. So, this is the result of our work yesterday and today.
Thank you very much to the audience for visiting this panel discussion and for
the very interesting comments. A big thank you from us and EXIAR to the ECA
heads for visiting SPIEF and taking part in this panel discussion. Once again,

thank you very much and see you next year.
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